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Vobile
Disclaimer

This Presentation is for reference only and shall not constitute an offer or invitation to purchase or sell any securities of Vobile Group Limited (“the Company *). No part of this
presentation material shall form the basis of any contract or commitment. Do not rely on any part of this presentation material for any contract or commitment.

This material contains certain forward-looking statements relating to the business, financial performance, strategy and results of the Company. Forward-looking statements are
statements concerning future circumstances and results and any other statements that are not historical facts. Forward-looking statements are statements concerning future
circumstances and results, and any other statements that are not historical facts, sometimes identified by the words, “expects”, “predicts”, “intends”, ‘plans”, “targets”, and similar
expressions. The forward-looking statements contained in this material are based on multiple assumptions and are subject to risks, uncertainties. Therefore, neither the
Company nor its affiliates or advisors or representatives nor any of its or their parent or subsidiary undertakings or any such person’s officers or employees guarantees that the
assumptions underlying such forward-looking statements are free from errors nor does either accept any responsibility for the future accuracy of the forward-looking statements
contained in this Presentation or the actual occurrence of the forecasted developments. As a result, the Company expressly disclaims any obligation or undertaking to release
any update or revisions to any forward-looking statements in this Presentation as a result of any change in expectations or any change in events, conditions, assumptions or

circumstances on which these forward-looking statements are based. The Company shall not be liable for any errors, omissions or inaccurate statements in this material.

By attending this Presentation you acknowledge that will be solely responsible for your own assessment of the market and the market position of the Company and that you will
conduct your own analysis and be solely responsible for forming your own view of the potential future performance of the Company’s business.

Do not use, copy, distribute, share or disseminate this material in any other way.
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Technological Revolution Driving Massive Growth
In Content Production Scale

1888 2023



Generative Al Driving Content Production and
Distribution into a New Era

Number of
Movie Screens

>200K

Annual Sales
Volume During
DVD's Peak
Period

>100M units
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Number of
Digital TV
Subscription
Users

>1.1B

Number of Paid
Subscribers on Major
Streaming Platforms

~900M
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Monthly Visit Counts to a
Major Model Website

>1.6B

Total Monthly Active
Users on Global Short
Video Platforms

~10.1B
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Generative Al Propels Content Creation and Distribution into a New Era
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Building Technical Infrastructure to Scale Up Efficiency in Content Rights
Identification, Protection, and Value Distribution

Achieve high-frequency matching
transactions between content and users
through technology and big data capabilities

Aggregate multi-type copyright content
on alarge scale

Vobile
Technology
Infrastructure

Connect to arich variety of monetization
channels, provide reasonable and
efficient monetization options

AIGC rights will be a critical component of
the business



Concentrated on Safeguarding the Industry's Core Values: Vobile

The Copyright Protection and Monetization of Creativity

Since Vobile was founded,
we have positioned us to leverage technology and product capabilities to provide
a series of innovative and sustainable services revolving around IP,

and making creative content more valuable.

Vobile
Technology
Infrastructure ® ® ® ; : ® .
Protecting major content Continuously enhance IP Expand services to IP Seize technological
providers' IP with core  protection capabilities to  transaction scenarios for transformation
copyright identification address complex monetization and value- opportunities to become
technology streaming media added across multiple  the infrastructure that

scenarios channels serves IP value
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Sustained Rapid Business Growth with a Focus on Building a Highly
Scalable Foundation

Initially achieved
internationalization

Built core digital
through strategic

rights identification

capabilities expansion
- : ! 2 0} o 0 i 0 _ _
07094 Technology — Ysieat: G I 0 Established a foundation
b0, Infrastructure R S ReCARAS in China through

Expanded from
copyright protection
to transaction
monetization

s strategic cooperation
with Ant Group and the
acquisition of Particle

Technology

716% 2B 50% 99%

Revenue CAGR of 6 Years of In 2023, sustained high-speed In 2023, the proportion of revenue  Value-added service revenue
Listing (2018 — 2023) revenue growth achieved from Chinaincreased from 1% at CAGR of 6 Years of Listing
2 billion milestone the year of listing to 50% (2018 - 2023)




2023 Annual Results
Highlights

\\\\\\\
\\\\\\\\\\\



b vobile

Continuously Improve Business Quality and Optimize Strategic
Resource Allocation

Revenue increased 39 /O YoY
2023 Tripled growth over three years (2021-2023)

Promoting High-Quality
Business Development

Gross profit increased 44 /O YoY

—
Layout of the Second ;e Gross margin YoY increased ~150bps

Growth Curve

R&D expenses increased 74% YoY

Focus on investing in new technology R&D

12
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Total Revenue Reached the Target of 2 Billion

Total Revenue (in HKD)

Exchange rate
audit reduced
about 53M HKD

@ Revenue increased 39% YoY

39%

Revenue increased 42% YoY
excluding the impact of exchange

rate fluctuations

2022 2023
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Diversified Business Provides a Robust Engine for Growth

. . : China business increased 51% YoY
0
SubSCFIptIOH Services increased 58% YoY (excluding the impact of exchange rate audit adjustments)

Value-added Services increased 27% YoY North American business increased 33% YoY

Subscription

Services
43%
Value-Added 50% 49%
Services 57% China North America
1% Other Regions
Subscription and Value-Added Services Regional Business Revenue as a

as a Percentage of Total Revenue (%) Percentage of Total Revenue (%)

14
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Improvement in Revenue Quality Drives Steady Gross Margin Growth

Annual Gross Margin Improved by 2% YoY Semi-Annual Gross Margin Improved by 7% Sequentially

8.5

41%

46%

44% 39% 16%
/ 3.9 /

2022 2023 2023 1H 2023 2H

mmm Gross Profit -l-Gross Margin



Scale Development Effects Emerge with Single-Digit Employee Growth

5/2

Employees

~a ¥

5/8

Employees

b vobile
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Operational Cost

Sales and Marketing Expenses
(as a % of Revenue)

+3.7%

11% /

14%

2022 2023

b vobile

Administrative Expenses R&D Expenses
(as a % of Revenue) (as a % of Revenue)
-1.1% +2.3%

11% / 12%
10%

2022 2023 2022 2023



b vobile

Adjusted Net Profit and Adjusted EBITDA

6M -10M
L

42M

-210K
Pre-adjustment Equity-settled Debt Cost Changes In Fair
Net Profit Share Amortization Value Of
Compensation Investment
Expense Properties And
Financial

Assets

4™ 320M
140M M 1M
I
92M 130M
37M
Adjusted  Finance Costs Adjusted Depreciation Bank Interest  Impairmenton  Income Tax Adjusted
Net Profit Net Profit and Income Financial Assets Expense EBITDA

(Assuming No Amortisation
Financing Debt
Expenses)

18
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Continuous Increase of ARPU

ARPU (in HKD)

472K

411K

2022 2023



Maintained Customer Stickiness

&

Monthly
Recurring Revenue

72 M in HKD

Net Revenue Retention
(NRR)

135%

Customer
Retention Rate

98.1%

9 vobile
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Long-term Trusted by Clients and Maximize the Value of Digital Content Assets

Content Clients

@ 217

7 Acquired mare clients by tapping into further content
categories, and established partnerships with premier
content partners

080 Platform Clients
7 Scaled our business by providing modularized services to

platform clients

Total Clients: 3 53

-~

Social Media Platforms:
Active Assets (by count)

3.15M

Increased by 600K

since 2022

3 YouTube

~

Video-on-Demand Platforms:
Active Assets (by hours)

2.40M

Increased by 300K hours

since 2022

\_

/
~




Vobile
Continuously Enhancing Clients Content Penetration and Focusing on

Upgrading Service Contracts with Major International Media Groups

DY Discover 7R
7 Yy

CHANNEL Eﬂhmwmx




Ensuring Continuous Growth of Revenue in China Based on
Collaboration with Key Clients

gt

CMG Building a comprehensive service Sports
platform for copyright protection and Events
RRIEBASE transactions >
Short

Videos

&

Movies and TV

- Expanding content scale and increasing
@tﬁtv language region coverage

v Leveraging underlying infrastructure Dramas
.‘ ﬂ%RG%REIUP capabilities to co-build a copyright
ecosystem

-
] ]

S
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Games and
Music

i

Micro-short
Drama

—

Trademarks

Literary
Creation
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High-quality Development Strategy

Seizing the Major Opportunities of Generative Al to Drive Industry Transformation and
Implement New Business Models for Copyrighted Content

Seizing the Opportunities of the Concentrated Construction Period for Data Management Platforms,

Deeply Engaging in the Construction of Regional Copyright Ecosystem

Building Infrastructure-Level Service Capabilities to Enhance Service Scale Based on
Continuous Accumulation of Comprehensive Advantages




@ vobile

Making Creative Content More Valuable

@6

'*:- "*21

@

vobile.com
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